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Disclaimer

KONGSBERG

This presentation contains certain forward-looking information and statements. Such forward-looking information and statements are based on the current, estimates and
projections of the Company or assumptions based on information currently available to the Company. Such forward-looking information and statements reflect current views with
respect to future events and are subject to risks, uncertainties and assumptions. The Company cannot give assurance to the correctness of such information and statements.
These forward-looking information and statements can generally be identified by the fact that they do not relate only to historical or current facts. Forward-looking statements
sometimes use terminology such as "targets", "believes", "expects"”, "aims", "assumes", "intends", "plans", "seeks", "will", "may", "anticipates"”, "would", "could", "continues",

7 7 7 7
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"estimate", "milestone" or other words of similar meaning and similar expressions or the negatives thereof.

By their nature, forward-looking information and statements involve known and unknown risks, uncertainties and other important factors that could cause the actual results,
performance or achievements of the Company to differ materially from any future results, performance or achievements that may be expressed or implied by the forward-looking
information and statements in this presentation. Should one or more of these risks or uncertainties materialize, or should any underlying assumptions prove to be incorrect, the
Company's actual financial condition or results of operations could differ materially from that or those described herein as anticipated, believed, estimated or expected.

Any forward-looking information or statements in this presentation speak only as at the date of this presentation. Except as required by the Oslo Stock Exchange rules or
applicable law, the Company does not intend, and expressly disclaims any obligation or undertaking, to publicly update, correct or revise any of the information included in this
presentation, including forward-looking information and statements, whether to reflect changes in the Company's expectations with regard thereto or as a result of new
information, future events, changes in conditions or circumstances or otherwise on which any statement in this presentation is based.

Given the aforementioned uncertainties, prospective investors are cautioned not to place undue reliance on any of these forward-looking statements

WORLD CLASS — Through people, technology and dedication
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in 2022

Uniquely
positioned In
the new reality



KONGSBERG

16% revenue growth, entering 2023 with
NOK 63bn in order backlog

Financial development

Comments

(NOKbn) === QOrder backlog
63.3
49.5 -
32.3 359
< 41.0 45.1
)
°
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2019 2020 2021 2022
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WORLD CLASS — Through people, technology and dedication

NOK 4.4bn growth, corresponding to 16 % from 21
97 % organic

Record high EBITDA of NOK 4.6bn with 14.5% margin
NOK 516m increase from 2021

NOK 45.15bn order intake and 1.42 book/bill leads to order
backlog of NOK 63.3bn at year-end

ROACE of 33.9%



% Business update Kongsberg Maritime

KONGSBERG

Highlights Order intake by segment

. 1.16 book/bill in Q4 2022 2021 2022

+  Offshore wind and Seaborne & PAX most significant
contributors to new build order intake in Q4 2022

«  ~NOK 3bn after market order intake, 25 % up from
Q4 21

Solid progress both on spares as well as upgrades

Market perspectives

«  Drive for more sustainable shipping
IMO/EU regulations

«  Positive sentiment in offshore

«  Stretched yard capacity

+  Expected slowdown in world economic growth
Seaborne & Pax Offshore Wind OPU LNG - After market?!

- Fishery and Special Purpose - Naval - Offshore Other

WORLD CLASS — Through people, technology and dedication

1) Not including after market in S&R



Business update Kongsberg Defence & Aerospace

KONGSBERG

Highlights

Order intake by segment

« Close to NOK 9bn order intake on Naval Strike
Missiles (NSM)

«  High activity and solid progress on NASAMS-
deliveries

« Slight increase in remote weapon stations
deliveries, but still some delays

Awarded USD 1.5bn CROWS V framework agreement

Market perspectives

+ Increased focus and spending on defence and
security

«  Strong demand for air defence and anti-ship
technologies

«  Protectionism and focus on national suppliers

WORLD CLASS — Through people, technology and dedication

2021

- Missiles

Naval - F-35

rRwS [l MRO

2022

7%
5%%
NOK

19.6bn

8%

10%

Space & Surveillance - Air Defence Other



Business update Kongsberg Digital

KONGSBERG

Highlights

Vessel Insight and Kognitwin

Recurring revenues continue to increase

*  New assets and users on Kognitwin
*  New vessels operating with Vessel Insight

*  Existing customers transferred from traditional to SaaS-contracts

+ Increased pace on connecting vessels to Vessel Insight

«  Major contract in Maritime Simulation with navy customer

Market perspectives

« Energy transition
«  Drive for more efficient and sustainable operations

«  Various degree of market maturity

WORLD CLASS — Through people, technology and dedication

~3,000

Vessels

o2z 082 ~80 Vessel Insight subscribing

Vessel Insight

# of sold vessels shipowners with a fleet of ~3,000
vessels
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6%

KONGSBERG

Financial status

Gyrid Skalleberg Ingerg, EVP & Group CFO

KONGSBERG PROPRIETARY: This document contains KONGSBERG information which is proprietary and confidential. Any disclosure, copying, distribution or
use is prohibited if not otherwise explicitly agreed with KONGSBERG in writing. Any authorised reproduction in whole or in part, must include this legend.
© 2022 KONGSBERG - All rights reserved.



z 16% revenue growth and 14.8% EBITDA margin

KONGSBERG

Order intake

Revenue

EBITDA

(NOKbn) === QOrder backlog (BNOK)

49.5

Q421 Q122 Q222 Q322 Q422

. All three business areas delivered increased order
intake compared to Q4 2021

. Missiles main contributor to growth with close to
NOK 9bn orders

WORLD CLASS — Through people, technology and dedication

(NOKbn) === Rolling 12m revenue

31.8
9.4
8.1 A +16%

Q421 Q122 Q222 Q322 Q422

. Revenue from after market in maritime, air defence
projects and missiles were main contributors for
growth in the quarter

(NOKbn, %) === Rolling 12m EBITDA

4.6
4.1 /
1.4
1.2 A +21%

Q421 Q122 Q222 Q322 Q422

. Improved nominal EBITDA in both Maritime and

Defence

. EBITDA in Digital impacted by ramp-up and high

investments



% Working capital development

KONGSBERG
Net Working Capital development Highlights
= NWC % of LTM revenue NWC Kongsberg Maritime
NOKbn
w g 30 9% 9% 12% 12% 12%
é")’ = 600/\5£/'
g ks 2.0
= o . 5 s 55 NWC decreased with NOK 1bn for the
' 1.5 1.6 : . . .
0.9 0.9 group in g4, mainly driven by large
0.0 .
2019 2020 2021 Q1 22 Q222 Q322 Q4 22 payments from customers in KDA
During 2022 NWC increased due to
= NWC % of LTM revenue NWC Kongsberg Defence & Aerospace
* Delayed deliveries on remote
Y 0.0 ol 11 (0.1) e weapon stations
S (2.0) (2.4) ]
©3 o) (2.8) (1%) L
Pri . [o) [ ]
23 (15— (10%) (13%) Growth related activities
Qo 0, 0,
5 @ (4.0) (24%) 28%) (24%)
5
2 (60
2019 2020 2021 Ql22 Q2 22 Q3 22 Q4 22
NOKbn

WORLD CLASS — Through people, technology and dedication



% Cashflow development 1.10 - 31.12

KONGSBERG

1.0

1.4

Cash 1.10 EBITDA Change in working
capital and other

WORLD CLASS — Through people, technology and dedication

Investing activities

Financing activities

Other

Cash 31.12



Solid balance sheet with Investment Grade approach

KONGSBERG

Net debt/EBITDA development

Debt maturity profile

= Net debt/EBITDA inc. IFRS16 —— Net debt/EBITDA ex. IFRS16 Target range inc. IFRS16

2.5

2.0

15

1.0

———————————————————————————————————————— 4 2.5x (cap)

________________________________________ 4 1.5x (range
mid point)

0.5x

/‘le

(O 8><

/ 0.3x o 2x-7 ~~(04x)
O 3x)
(0.6x
(0. 9x

2018 2019 2020 2021 Q12022 Q22022 Q32022 ¥
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(NOKm)

450

KOG11

500

KOG13

2023

2024

2025

1500

KOGO09

2026



% Proposed dividends of NOK 12/share

KONGSBERG

Proposed dividends FY2022 Details

" NOK per share Last day including: 11 May 2023

Ex. dividend date: 12 May 2023

Record date: 15 May 2023

Payment date: 30 (NOK 3.6) and 31 (NOK 8.4) May 2023
(“on or about”)

Dividend Additional dividends  Total dividends
under policy

WORLD CLASS — Through people, technology and dedication KONGSBERG PROPRIETARY - See Statement of Proprietary information
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KONGSBERG

KONGSBERG
MARITIME

KONGSBERG MARITIME

KONGSBERG PROPRIETARY: This document contains KONGSBERG information which is proprietary and confidential. Any disclosure, copying, distribution or 14
use is prohibited if not otherwise explicitly agreed with KONGSBERG in writing. Any authorised reproduction in whole or in part, must include this legend.
2018 KONGSBERG — All rights reserved.



% Solid development in Kongsberg Maritime

KONGSBERG
Order backlog Revenue EBITDA
(NOKbn) (NOKbn) (NOKbn)
19.0
18.6 63 165
15.2
13.0
113 114 2.4
2.0
7.5 1.5
1.0
0‘6 .
2018 2019 2020 2021 2022 2018 2019 2020 2021 2022 2018 2019 2020 2021 2022

WORLD CLASS — Through people, technology and dedication

KONGSBERG PROPRIETARY - See Statement of Proprietary information
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2 All-time high order intake and back log in KM

KONGSBERG
Order intake Order backlog
(NOKbn) == Last 12 months order intake (NOKbn
24.4
Three years -
17.9 13.0
Two years
4.8
Next year
Q421 Q122 Q222 Q3 22 Q4 22 Q4 2021 Q4 2022
*  More than NOK 3bn from newbuilding and close to NOK 3bn from after market *  Book/bill of 1.28 in 2022 and 1.16 in Q4
* Diversified order intake from a broad number of segments, offshore wind * Increases backlog to NOK 18.6bn
stands out with approx. NOK 650m »  Longer lead times at yards increases long-term order backlog

WORLD CLASS — Through people, technology and dedication KONGSBERG PROPRIETARY - See Statement of Proprietary information 16



KONGSBERG

% 9% revenue growth in Q4

Revenue EBITDA
(NOKbn) == Rolling 12 months revenue (NOKbn) == Rolling 12 months EBITDA (EBITDA margin % )
19.0 2.4
/
16.5
o 53 2.0

0.54 .0'66

Q4 21 Q122 Q2 22 Q322 Q4 22 Q4 21 Q122 Q2 22 Q322 Q4 22
11.0% 12.5%

* 9% revenue growth from Q4 2021 to Q4 2022

. Growth in both new sales and aftermarket

WORLD CLASS — Through people, technology and dedication

23% increase in EBITDA in Q4 2022 compare to Q4 2021
EBITDA increased with NOK 413m from 2021 to 2022



KONGSBERG

KONGSBERG DEFENCE
& AEROSPACE

KONGSBERG PROPRIETARY: Thisdocument contains KONGSBERG information which is proprietary and confidential. Any disclosure, copying, distribution or 18
use is prohibited if not otherwise explicitly agreed with KONGSBERG in writing. Any authorised reproduction in whole or in part, must include this legend.
© 2022 KONGSBERG — All rights reserved.
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& Strong financial development in Kongsberg
Defence and Aerospace

Order backlog Revenue EBITDA
(NOKbn) @ y (NOKbn) P (NOKbn
+94%
435 N v
11.9
35.6 —
101 G910 |
23.5 79 - 2.5
20.1 ' 6.1 : 2.2
1.7
1.1
i I I l I ’ . I I
2018 2019 2020 2021 2022 2018 2019 2020 2021 2022 2018 2019 2020 2021 2022

WORLD CLASS — Through people, technology and dedication KONGSBERG PROPRIETARY - See Statement of Proprietary information



% All time high order backlog in KDA

KONGSBERG

Order intake and major orders

Order backlog

(NOKbn)

Q4 21 Q122 Q2 22 Q322
e F-35 parts
NSM US Navy
Y * NSM Australia
initial

WORLD CLASS — Through people, technology and dedication

L]

12.5

Q4 22

NSM Australia
NSM Netherland
NSM Romania
NSM Norway

(NOKbn)

43.5

35.6

Two years

Next year

Q4 2021 Q4 2022

*  Solid backlog coverage going forward gives long term visibility

NOK 43.5bn in order backlog up 22% in 2022

KONGSBERG PROPRIETARY - See Statement of Proprietary information

Three years -

20



% 29% revenue growth in Q4 in KDA

KONGSBERG

Revenue

EBITDA

(NOKbn) == Rolling 12-months revenue

11.9

10.1

Q421 Q122 Q2 22 Q3 22 Q4 22

*  Solid progress on significant contracts contributes to revenue growth

*  High utilization throughout the organization

WORLD CLASS — Through people, technology and dedication KONGSBERG PROPRIETARY

(NOKbn) = Rolling 12 months EBITDA (EBITDA margin % )

2.5

22 4_,———”"””’——

0.71

Q421 Ql22 Q2 22

@35%)

*  High margin due to favourable project mix

*  Proven scalability

- See Statement of Proprietary information

Q3 22

0.89

Q4 22

@27%)

21
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KONGSBERG

KONGSBERG DIGITAL

KONGSBERG PROPRIETARY: This document contains KONGSBERG information which is proprietary and confidential. Any disclosure, copying, distribution or
use is prohibited if not otherwise explicitly agreed with KONGSBERG in writing. Any authorised reproduction in whole or in part, must include this legend.
© 2022 KONGSBERG - All rights reserved.



] 38% growth in recurring revenue in KDI

KONGSBERG
Key figures Highlights
(NOKm)  — Rolling 12 months revenue 17% revenue growth in 2022
989 38% growth in recurring revenue in Q4 22
845 - compared to Q4 21
O
2 229 28° Share of recurring revenue ~46% in Q4 22
>
& j l Major increase in number of users on
Kognitwin compared to previous quarter
Q421 Q122 Q222 Q322 Q4 22 o N
Significant contract for Maritime
169 Simulations secured in Q4
o v 347
298 132
= 96
Q421 Q122 Q2 22 Q322 Q4 22

WORLD CLASS — Through people, technology and dedication



KONGSBERG

KSAT

2 Associated companies

Patria

= 8ITDA % [l Revenue (NOKm)

EBITDA (NOKm) ( KOG’s share of net profit (NOKm) )

g 41.0%
41.7% ° 38.6% 38.2%
1471
928 1034 1232
387 424 475 >62
2019 2020 2021 2022
112 120 154

*  NOK4.3bn in order backlog end of year 2022

WORLD CLASS — Through people, technology and dedication

= t8ITDA % [ Revenue (EURmM)

EBITDA (EURm)  ((KOG's share of net profit (NOKm) )

16.2%
13.1%
6-M
c08 534 548
— ey, WA
34
2019 2020 2021

e EUR1.8bnin order backlog

12.9%

627

2022



& Outlook

KONGSBERG

BJ
WA
Current backlog secures Positive sentiment in “high Continued increase in To be reported in Q1 2023
growth in 2023 value” segments recurring revenues from next-

gen solutions?!

High market activity and High activity in aftermarket

strong demand Yard capacity and macro-
outlook could impact growth

Scaling for growth both
organic and inorganic

Solid balance sheet and NOK 63.3bn in order backlog, whereof NOK 25bn for delivery in 2023

WORLD CLASS — Through people, technology and dedication

1) Kognitiwin and Vessel Insight
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KONGSBERG

INVESTOR PRESENTATION

Q&A

KONGSBERG PROPRIETARY: This document contains KONGSBERG information which is proprietary and confidential. Any disclosure, copying, distribution or
use is prohibited if not otherwise explicitly agreed with KONGSBERG in writing. Any authorised reproduction in whole or in part, must include this legend.
© 2022 KONGSBERG - All rights reserved.



